Perkins School for the Blind 

Indian Sales Representative - Job Description

Job Title: Business Development
Department: Perkins Products
Reports To: Director of Marketing and Sales, Perkins Products, Perkins School for the Blind

Location: Delhi, India
Summary:  Full-time position for an energetic and ambitious person who wants to participate in expanding access to assistive devices for the blind and visually impaired to the India market. We are the small business unit of a non-profit organization which focuses on distributing blindness and low-vision products to individuals, businesses, schools, government agencies, and other organizations. This is a newly created position dedicated to building our business in India through contacts with schools, government ministries, organizations for the blind, parent organizations, resellers, and others. 

Essential Duties and Responsibilities include:

· Identifies, follows up on, and closes sales leads on Perkins Braillers and other assistive devices offered by Perkins Products in India.

· Outreach to customers and potential customers in India, focusing on building awareness and sales through government entities and national associations to schools, teachers, parents, and work places

· Organizes meetings and events to showcase products and discuss expansion of braille literacy. Attend assistive device related shows and conferences.

· Displays and demonstrates product using samples, catalog, and emphasizes salable features

· Identifies and interfaces with potential donors to discover possible funding sources

· Respond daily to incoming communications via email, telephone, fax, and voicemail

· Use of sales forecasting, order entry and planning tools to track progress

· Prepare weekly reports on prospects, leads, quotes and completed sales utilizing sales tracking software (salesforce.com)

· Work closely with other team members, particularly Worth Trust – our partner in India, to identify possible leads and presentation opportunities

· Stay apprised of all new products and product enhancements released by the vendor and maintain a working knowledge of all current products

· Quotes prices and credit terms and prepares sales contracts for orders obtained.

· Coordinates with our international fundraising group in the US to follow up on potential funders and buyers such as ministry officials

· Any other duties assigned by management

Qualifications:

· 5+ years of demonstrated technical selling experience

· 4-year technical degree or equivalent.

· Demonstrated achievement in starting initiatives from scratch and growing revenue

· Experience working with government or education officials and/or heads of large organizations is a plus.

Supervisory Responsibilities 



This job has no supervisory responsibilities
